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What is this “How-To” Guide for North Dakota Product Developers all about?
This “how-to” guide has been created to help North Dakota product, process, system, and service innovators more effectively pursue the practical implementation of their ideas. Central to this guide is a step-by-step approach to help entrepreneurs address and deal with intellectual property (IP) and other ownership issues. Along with practical information and tips concerning the “how to” of intellectual property protection, this guide was also designed to help address the “should I” aspects of intellectual property protection and new product development.
This guide is a collection of information gathered through experience, consulting, and research that provides several step-by-step strategies from experienced and respected private developers and IP professionals. The content of this guide was gleaned from more than two years of working with and researching product developers and best practices. Several key issues are addressed which are central to the message of this guide, including: 1) Often, developers are tempted to pursue IP protection in the wrong form or at the wrong time, 2) Sometimes the real value of an idea may be in the form of a trade name or trademark and not in a patent, 3) Other times, a patent application is made too early, often before prototype building or product testing has occurred to “reduce the idea to practice,” and 4) No IP or product development strategy is guaranteed to succeed, and ten successful developers may have ten different approaches.
As an additional item, the last part of this guide covers several important issues and insights regarding product development partnerships between private companies and the North Dakota University system, including access to and input from students, faculty, and university physical resources and laboratory equipment.
This IP development guide is organized into the following five topic categories:

1. Patent Searches: Getting Started
2. What is an Invention?

3. Keeping an Inventor’s Notebook

4. Intellectual Property Protection

5. Working with the University System
In addition to the topics addressed in this guide, each section provides contact information and Web links to additional related resource items.
Patent Searches: Getting Started
A common issue that developers face when working on an innovation is determining whether or not the idea has been tried before or is/has already been on the market. When working on the development of a technology or innovation with commercial potential, it is important to address this question early and effectively. As a general rule of thumb, would-be entrepreneurs or developers tend to over-estimate the uniqueness of their ideas. A thorough market review and patent search usually reveals plenty of related development or existing business activity. The important message here is that this is not necessarily a bad thing. Many developers tend to overreact and “de-value” their ideas when they discover they are not as unique as they first thought. These issues are problematic, but they can be addressed with a few simple techniques.
A first step often overlooked when attempting to determine if an idea is novel is to simply go shopping. By trying to buy your invention or idea online, in a catalog, through a retail outlet, or through other sources appropriate for your idea, you will learn much about the current offerings and other related items that may have been on the market for a long time and were either spectacular successes or miserable failures. Remember to include “equivalents” or substitute items in your search, as this will help give you a better understanding of the breadth and depth of items currently in your category. For example, if your innovation is a new pizza box design that allows for easy fold-up or “collapse” and disposal in regular size kitchen garbage cans, substitutes may include the whole range of current “non-collapsible” designs, box options that allow for adding art and graphics or paste-on coupons, designs that accommodate a pizza plus other small containers for dipping sauce, etc.
In addition to “shopping” for your innovation, it is a critically important to begin finding and identifying active patents (also called current “art”) that are closely related to your invention. Remember, if an idea is already on the market, or if similar current art is found, it is not necessarily a deal breaker. Activity in the marketplace or in findings of current art may simply indicate the existence a profitable market and/or a justification of relevance for your idea. In addition, a good patent application must identify relevant current art and clearly delineate the differences. Let’s use the pizza box example again. If you tried to buy a “collapsible” design on the market today, you would not find much. A reasonable first reaction would probably be something like “this is great, no one else is out there yet!” While this may be true, a second critical step must next be taken to give a more accurate and clear picture of the situation. If you next went to look for current art related to collapsible pizza box designs, you would find many. What does this mean? It might mean that someone else is ahead of the curve and just about ready to enter the market. It might also mean that the idea has already been tried unsuccessfully. It could even mean that while others have already tried to get this product to the marketplace, their designs just didn’t work as well as yours might. Regardless, without the breadth of information gleaned from a review of current art, your assessment is wholly incomplete.
The most direct path to searching for current art and patent information is to visit the United State Patent and Trademark Office (U.S.P.T.O.) Web site at http://www.uspto.gov. In order to maximize your access to the information available online and to look at the actual patent documents, you will need to download a copy of AlternaTIFF to your computer through Internet Explorer. This is a TIFF image viewer for the patent documents available through the USPTO website and is available free of charge at http://www.alternatiff.com. Without this viewer, you will not be able to see actual product drawings, but you can still access most text information.
When performing a Boolean (i.e., using AND and OR between keywords) search through the USPTO online database, the classification (i.e., class/subclass) is the most important query. Searching the right classification will help ensure you’re looking at the most relevant current art. The following query field codes may be used for searching, with the highlighted field being the most important:
Query Field Codes
· PN – Patent Number

· ISD – Issue Date

· TTL – Title

· ABST – Abstract

· ACLM – Claim(s)

· SPEC – Description/Specification

· CCL – Current U.S. Classification

· ICL – International Classification

· IN – Inventor Name

· IC – Inventor City

· IS – Inventor State

· ICN – Inventor Country

· LREP – Attorney or Agent

· AN – Assignee Name

· AC – Assignee City

· AS – Assignee State

Beware, however! The U.S.P.T.O. search engine is not as easy to use as “Google!” It may take some practice in order to become proficient, so it is highly encouraged for you to spend some time working in a tutorial before you begin searching for your own product ideas.

Use these field codes to hone your search and find as many of the active patents related to your invention field as possible. A complete step-by-step guide on navigating the USPTO website is produced by the UND Chester Fritz Library, and it is available by contacting Peggy O’Connell (Chester Fritz Library Patents and Trademarks) at 701-777-4888 or peggy.o'connell@mail.und.nodak.edu. The University of Texas Libraries has prepared an excellent USPTO website tutorial that is available by visiting the University of Texas Libraries Patent Search Tutorial at http://www.lib.utexas.edu/engin/patent-tutorial/index.htm.
What is an Invention?
An invention is the conception of a new and useful article, machine, composition, or process. This definition is important as is relates to IP protection and specifically to patenting. A successful patent application will have to convincingly make the case that it satisfies three requirements. The invention must be new (i.e., novel), useful (at least for novelty purposes) and non-obvious. The following example illustrates the non-obviousness issues:
A plastic chair design currently exists where a single piece of white, molded plastic sits on two curved and formed aluminum tubes. You decide that the current color of the plastic seat should not be white but orange, and that many people would buy the orange design over the white one. This “color innovation” does not pass the obviousness test and is thus not a patentable idea. It MAY, however, still be a marketable idea.  

Conversely, if you decided that the aluminum tubing and plastic seat should not be two separate pieces, but rather a single piece made from fiberglass or some other composite material, and that the angles and balancing points should change for ergonomic and aesthetic considerations, you may have passed the obviousness test.

Remember, just because an idea or invention is not patentable DOES NOT mean that it does not have market potential. Ultimately, market potential is the most important consideration. Conversely, just because an idea has been protected through a patent filing, does NOT necessarily mean that it has market potential. The U.S.P.T.O. is chock full of patents with zero market potential. An idea with market value and no IP protection is more useful than an idea with IP protection but no market value.

Invention Process

This is where the “should I” question takes on great importance. Too often, developers pursue intellectual property protection in the form of a patent application at the wrong time. The following steps can help serve as a barometer.

A recommended read is Secrets from an Inventor’s Notebook by Maurice Kanbar. In this short but powerful text, Kanbar outlines the five steps critical to inventor success. Kanbar invented the multiplex movie theatre concept, SKYY vodka, and many other well known products, so in many ways this is his recipe for success.

1. Solve a problem.

· Do not B.S. thyself. Is it a problem really worth solving, or do YOU just like the idea? Be honest about the value of the idea and if it is not high, move on. Don’t worry – you will have more ideas as time goes on.
2. Build a prototype to prove that the solution is viable. Note that Kanbar does not recommend “get a patent, then start building prototypes and testing.” Kanbar is very clear about his experience with inventors that patent first. Most times, the inventor will shy away from modifying or scrapping an invention and justify the current design and/or investment even when changes would clearly make for a more marketable item. Remember, in the end someone ELSE has to buy the invention, not the inventor.

3. Protect the invention. Even here, Kanbar mentions often that a patent is not always the best way to go, and sometimes it is absolutely irrelevant to product success. In many cases, the first company to market or partnering with another firm are much more sound strategies.
4. Manufacture or License the technology?

5. Market the technology with a twist.

Note that “protecting the invention” or IP is the third step in the process, NOT the first.

Evolutionary vs. Disruptive Technology Inventions
It is important to define technology and what constitutes a potentially patentable technology invention. Technology can be simply defined as anything that makes your life easier. This simple definition is important, as many times the assumption is that “technology innovation” equals “quantum leap.” This simply isn’t true.

It is useful to break down technology innovations into two categories:

1. “Evolutionary” Technology. This is an incremental advance in a technology field, such as taking desktop computing to mobile computing or cellular phones to cellular phones with built-in digital cameras. Similarly, it might involve taking custom-built staircases to modular staircases made from just a handful of components.

2. “Disruptive” Technology. This is a “revolutionary” type of technology advance, which represents a “sea change” in an existing field. Examples include taking the vacuum tube to the transistor to the integrated circuit, or migrating landline communications to wireless communications.

Although disruptive technology advances generally have a higher IP value than evolutionary advances, they are quite rare. Most business opportunities revolve around incremental changes from one product idea to the next, or making connections between seemingly different fields to create something new. While incremental changes constitute the bulk of all business opportunities, the IP value of these advances tends to be less as they typically have short life-cycles. Since a patent can take two to three years or longer to be issued (if at all) by the U.S.P.T.O., in many incremental business opportunities, branding and trademark protection may be a more powerful form of IP than a patent.

Now that you’ve identified the technology innovation category for your idea, think about its “type.” The five basic types of technology inventions include:

1. Mechanical: Can you draw your invention in 3-D?

2. Electrical: Does if use a battery or plug into an outlet?

3. Chemical: Do you need to mix ingredients together?

4. Software: Can it be displayed on a computer screen?

5. Other: Could include new production methods, or new distribution processes, etc.

These are very general categories, and often product concepts have more than one component. Understanding the category and type of technology invention is important and will help you more effectively pursue IP protection. Again, in summary:
· Technology is anything that makes your life easier.

· “Evolutionary” Technology is a “baby step” forward in an existing field:
· Desktop Computing > Mobile Computing

· Cellular Telephone > Cell Phone w/ Camera

· “Disruptive” Technology is a “sea change” in an existing field:
· Vacuum Tube > Transistor > Integrated Circuit

· Landline Communications > Wireless Communications

For more information on this topic, see Invent Help at http://www.InventHelp.com
Keeping an Inventor’s Notebook: What is it and why keep one?
An inventor’s notebook is simply a well-kept journal of your ideas, thoughts and related activities. It is also quite simply, a notebook. This notebook must have a hard spine (often called perfect-bound), numbered pages, and a place for signatures and dates on the top or bottom of each page. A well-kept notebook of conception and subsequent development will add considerable strength to an inventor’s case in filing for a patent. In fact, a properly prepared and cared for notebook may be the most powerful piece of intellectual property a developer owns. The inventor’s notebook is one of the best ways of establishing intellectual property ownership. Since the United States currently grants the right to patent to the first to invent, it is extremely important to establish the date of conception and due diligence in reducing the idea to practice. However, the U.S. is moving to giving patent rights to the first to file, which is more in line with the rest of the world.
How Should the Notebook be Setup?
· Use a book with perfect-bound, numbered pages to record all information pertaining to the invention.

· All entries must be recorded in ink, in a continuous fashion, leaving no blank pages.

· The entries should also be dated and signed by the inventor, individually. The book as a whole should be read and signed by a credible witness at regular intervals.

· You must be very diligent about making entries in a timely fashion, since this document may be the only concrete proof that an inventor has to claim an idea.

What Information Should be Recorded?
· Record all work previous to the starting date in the book as a summary of activity to date.

· Record the date of conception, names of people with whom you have discussed the idea, and experiments or tests that you have performed.

· Record any other evidence you have to support your past activities, such as receipts for supplies, materials, or services. Dated receipts should be glued to a blank page of the notebook.

How do I go about Certifying the Notebook?
· Once the summary information has been entered, have a credible witness read and sign at the bottom of the last entry with the current date. Never backdate a notebook entry. The courts look for errors, and any backdating may be cause for the whole book to be discarded as evidence.

· A credible, reliable, and trustworthy witness should be chosen based on their knowledge and ability to readily understand the concepts and principles you have presented. In general, witnesses should not be co-inventors, family members, or a notary public, because they need to be both unbiased and knowledgeable.
Key Points to Remember:
· Use ink when recording all entries. 

· Do Not Erase! Cross out mistakes with a single line drawn through the entry. 

· Write from one edge of the page to the other. Fill in any empty space at the end of a line or complete empty lines with a wavy line. 

· Date and sign each new entry on the day it is made. Do not back date. Make only one written entry per page and cross out any blank space. Record only one invention per page. X out any blank pages to prevent later alteration. 

· Keep all activities in chronological order. Glue in all drawings, sketches, photographs, receipts, and other materials, which have been witnessed and dated. 

· Record conception and reduction to practice. Show diligence. Include: 

· Description of concept, sketches, and supporting calculations. 

· Progress by means of continuous and regular entries. 

· All reductions to practice, including results of experiments and failures. 

· Have notebook witnessed on a regular basis.

Some information in this section comes from: http://members.optusnet.com.au/~charles57/ Creative/Idea_Recording/inventors_book.html.
Forms of IP Protection
This guide is not just an outline of the cursory steps involved in getting a patent. It addresses the larger and more important first IP question, “Should I?” and if so, “What kind?” The basic forms of IP are given as follows:

· Patents – Protect novel and useful inventions

· Utility – Usually highest value, with multiple claims

· Design

· Plant Variety Protection

· Copyrights – Protects authorship of books and even software

· Trademarks – Protects logos and marketing phrases

· Trade Secrets – Company keeps process a secret

All product developers must also be aware of the following items and process rules that can help create and protect IP:

· Keep a detailed Invention Notebook (addressed in detail previously) whenever you work on your product or service concept. Always use an ink pen to write in this bound notebook, and sign and date all pages. A witness to your invention should sign and date key pages periodically as well.

· Preparing an Invention Disclosure Form forces you to document your idea with drawings and a narrative description. This serves as the first step towards filing a provisional patent application, but it does not publicly disclose your idea. The Duke University Office of Science and Technology Web site (referenced a little later in this report) has an excellent Invention Disclosure Form for you to fill out to describe your invention.

· Before you discuss your invention with a potential client, business partner, or third-party developer, make sure that a Confidential Disclosure Agreement (CDA) has been signed. An example CDA has been included with this report.

· DO NOT send your documentation to the other party, in either hardcopy or electronic formats. Provide as little information to the other party as possible, namely in the form of a “Marketing Teaser” after the CDA has been signed. Tell them just enough about the idea to spark their interest, without letting them now how you actually built the prototype.

· Filing a Provisional Patent application with the U.S.P.T.O. is an excellent idea before you discuss your concept with anyone. However, once a provisional patent has been filed, you have only 12 months to file a Nonprovisional Patent application. Seek the advice of an experienced Intellectual Property attorney if you wish to take this route, and be prepared for large fees.

There are several types of agreements all product developers should be aware of that can also help with the creation and protection of IP:

· Confidential Disclosure Agreement (CDA)

· A CDA is used when proprietary information on a technology is disclosed to another party. Proprietary information may include any information related directly or indirectly to the technology that is not generally known to the public. CDAs are primarily used when the recipient of the proprietary information regarding that technology wishes to evaluate the technology for their own contemplated use. The non-confidential disclosure of proprietary information can destroy the value of that information, so it is very important that CDAs are put in place prior to that disclosure. 

· License Agreement

· A License Agreement is a binding contract between two parties (licensor and licensee), whereby the ownership rights in intellectual property is transferred from one party to the other. Essentially, the licensor gives permission to the licensee to make, use, or sell the technology. The License Agreement serves as a record of the transaction and should act as a guide to direct each party in the successful implementation of the terms. An exclusive License Agreement grants the sole rights to employ the technology to one licensee. A non-exclusive License Agreement allows the licensor to grant similar License Agreements to other licensees.

· Option Agreement

· An Option Agreement is intended to carry the relationship of the licensor and potential licensee closer to a License Agreement. An Option Agreement is meant to enable a potential licensee to evaluate a technology and decide if more substantive development is required. It is designed to allow a company to license a technology with minimal negotiation. The Option Agreement reserves a period of time after the company’s evaluation period for the potential licensee to elect to negotiate a License Agreement with the licensor.

· Material Transfer Agreement (MTA)

· MTAs are used to transfer biological materials from one institution to another. An MTA is a contract between the owner of a technology and an institution governing the transfer of materials for research purposes. These materials may include but are not limited to bacteria, cultures, nucleotides, proteins, plasmids, cell lines, transgenic animals, and pharmaceuticals.

Source: Duke University Office of Science and Technology, http://www.duke.edu/web/ost/invention/iinstructions.htm 

Finally, if you decide that IP has value as a part of your business strategy, the following list shows which documents you may need to prepare and who might generate the activity:

· Invention Disclosure Form (You)

· Confidential Disclosure Agreement (You)

· Provisional Patent Application

· IP Attorney and/or University Technology Transfer Office, generally less than $1K.

· Non-provisional U.S. Patent Application

· IP Attorney and/or University Technology Transfer Office, generally less than $10K.

· Foreign Patent Application (Patent Cooperation Treaty – PCT).

· IP Attorney and/or University Technology Transfer Office, often greater than $10K

· Bottom Line: The more detailed your Invention Disclosure Form, the less it will cost you each step of the way! Keep the number of billable hours to a minimum by providing drawings and narrative descriptions of your invention to your IP attorney. The IP attorney’s value is in drafting claims for your invention.

· Documentation of your product or service concept is just as important as the prototype!

Remember, ownership of IP is nothing more than a license to sue. Only a successful defense in court when a company infringes on your protected intellectual property will validate that your IP has any value. If you believe protecting your intellectual property is critical to the success of your business strategy and you don’t have the resources to spend $100,000 or more defending your IP, you should consider partnering with a larger firm to develop your invention.
To receive help in preparing the documents identified above or to get copies of the necessary forms, see http://www.uspto.gov. Furthermore, an excellent Invention Disclosure Form is available from the Duke University Office of Science and Technology, and an example Confidential Disclosure Agreement has been enclosed with this report.

What can be patented?
Inventions of Utility

· The invention must fall into one of five statutory classes if applying for a utility patent. The five statutory classes are:

· Process – Including conventional processes and software processes.

· Machines – Including conventional machines, those with moving parts and software machines.

· Manufactured Products – Inventions with nonmoving parts.

· Compositions of Matter – Examples include chemicals, alloys, and pharmaceuticals. 

· New Uses of Any of the Above 

· The invention must be useful, even if that use is only amusement.

· The invention must also satisfy the novelty requirement. In other words, it must be original or something that has never been seen before.

· Finally, the invention must meet the non-obviousness requirement, meaning it would have been unobvious to the people skilled in the area of the invention.

Remember, a patentable invention must be…
· Novel

· Useful

· Non-obvious

· In U.S. patent law, the first to invent has claim to an invention. In all other countries, the first to file has claim to an invention. The United States is moving to first to file shortly.
Types of Patents
· Utility 

· This is the most common type of patent. It includes inventions that operate in a new and useful manner. 

· Design 

· The emphasis of this type of patent is on the design of the invention, not on its functionality. What is important with this type of patent are the invention’s unique ornamental and aesthetic properties. 

· Plant 

· This type of patent includes new varieties of asexually reproduced plants. 

How do you typically categorize inventions?
· Patented Technologies

· Utility, Design, Plant

· Software

· Patent

· Copyright

· Trademark

· Plant Varieties

· Plant Variety Protection (PVP)

· Plant Patents

· Trademarks

Format of a Utility Patent
· Front Page

· This includes Inventors, Assignee (the party or parties to whom the patent is assigned, which may be different from the inventors), Filing Date, International Classification, U.S. Classification, Abstract (a summary of the patent), System Drawing

· Drawings

· Specification

· Claims

· Claims are the “teeth” of a patent and the most important item(s). The writing of patent claim(s) is an area where most developers need professional IP attorney assistance.

How about Invention Submission Companies?
Do a little “Googling,” and you will find that there has been a bit of litigation against these firms.

Common Myths
· A patent gives the owner the exclusive right to make, use, and sell their invention – This statement is false because a patent only give its owner the right to EXCLUDE others from making, using, and selling exactly what is covered by their patent claims. A holder of a prior patent with broader claims may prevent the inventor whose patent has narrower claims from using the inventor’s own patent. A patent right is exclusory only.

· Bottom line: A patent is a license to sue another party that infringes on your invention. If you do not have the resources to wage a significant and expensive legal battle (expect $100,000 minimum and up to $500,000 or more), you may need to consider other options in regard to your intellectual property, including licensing, partnering, or brand leveraging.

· A U.S. patent is honored world wide – This statement is also false because a U.S. patent is only enforceable in the U.S. It can be used to stop others from importing what is covered by the patent into the U.S., but other firms or individuals in other countries are free to make, use, and sell the invention anywhere outside the U.S. the inventor does not also have a patent.

Patent Cooperation Treaty (PCT)
· This Treaty makes it possible to seek patent protection for an invention simultaneously in each of a large number of countries by filing an "international" patent application. Such an application may be filed by anyone who is a national or resident of a Contracting State. It may generally be filed with the national patent office of the Contracting State of which the applicant is a national or resident or, at the applicant’s option, with the International Bureau of WIPO in Geneva.

· First to file. Soon the United States Patent and Trademark Office will comply with this same requirement for issuing patents.
· WIPO – World Intellectual Property Organization

· http://www.wipo.int/pct/en/treaty/about.htm

Working with a University System
Imagine the following scenario: A faculty member works with a student team to help refine and improve a concept brought to the University through the SBDC (or other channel) on behalf of a private firm. As a result of the student and faculty efforts, a significant change is proposed that is the key to successful commercialization of the concept. Ultimately, the project-driven company generates several million dollars in sales and builds itself into a franchise operation with significant harvest potential. What ownership rights, if any, belong to the student team, faculty member and/or the University? Was the input and support part of the job and/or class? Was the project purely an opportunity to help students learn? Does the use of university resources warrant ownership, and if so, in what form and how much? This is the heart of emerging questions in company-sponsored and student-driven projects within University systems nationwide.

The authors are developing a survey to gain a better understanding of student-generated intellectual property expectations and the how to best manage the interaction of students, faculty, and the private sector related to product/service commercialization. While the concepts of ownership, recognition, and reward are central to any discussion on intellectual property, they do not tell the whole story. Dr. Steven Nichols, Associate Vice President for Research at The University of Texas at Austin, is a leader in the areas of intellectual property and conflict of interest as they relate to university research activities. According to Dr. Nichols, three fundamental questions must be answered to equitably determine ownership within a student-faculty mentor-private sector partnership:

1. Who formulated the problem statement?

2. Who actually solved the problem?

3. Who provided the resources to accomplish the work?

As part of a larger study addressing these questions, the authors of this paper have developed a research instrument to help learn more about what students believe they own in a variety of partnering relationships under different idea generation and resource utilization scenarios. The Nichols input helped set the framework and focus for the survey, leading the authors to pursue respondent attitudes and beliefs about IP ownership as it relates to “who identified the problem, who solved the problem, and what resources were used.”

The data collection process is broken into several pieces. First, students in an entrepreneurship course took the survey to test-run the instrument. Some preliminary results emerged from this activity, but the main purpose was to gather feedback on content and survey flow. Next, a pilot study (in process) will be conducted within the State of North Dakota through its 11-campus public higher education system. 
Preliminary results and feedback from the pilot study will again be used to modify and improve the survey and further clarify the research questions and final steps will include sampling a national audience.

The preliminary analysis of data gathered from small-scale surveys of students enrolled in a select university class taught by the authors has shown three interesting, although not entirely unexpected results:

1. A majority of students believe they should own the work that they do, even if they did not define a particular problem statement but still used the resources of others to accomplish their tasks.

2. Students felt less ownership if they were paid to define or solve a problem, even though no level of salary was defined.

3. Students placed very little value on faculty input and refinement support in the context of concept development and venture initiation, believing that the faculty were simply “doing their jobs” no matter what level of support or expertise was provided.

The intellectual property questions raised above carry important implications for private developers, faculty, individual students and student teams, and universities at large. The authors believe that the crux of the issue does not simply lie in “who owns what,” but in how all the parties involved can agree on the fair disbursement and management of joint ownership. This leads to other interesting issues surrounding the role of a faculty member in student-initiated business development, particularly for the most promising concepts that result from classroom and extracurricular projects.

Important Web Sites
· U.S. Patent & Trademark Office:

· http://www.uspto.gov

· Univ. of Texas Libraries Patent Search Tutorial:

· http://www.lib.utexas.edu/engin/patent-tutorial/index.htm
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